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The retirement market is big…

700,000 new 

pots

£45 billion in 

value

Source: FCA 21/22 data



But difficult to get engagement

Emotional response, 

where to start
Timing and when to start 

planning

Where to get information 

and feel connected

Keep things on track with 

a bit of support



There is a lot to think about

What have I got?

Is it enough/what do I need?

What should I do next?

The core questions
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The current economic considerations

Affordability

Delays to retirement due to 

cost of living concerns

High inflation

Should retirees be 

incorporating an inflationary 

link to their income

Annuity pricing

Increase in interest rates/gilt 

yields has led to improved 

annuity pricing

Market volatility

Highlighting the investment 

risks of drawdown



Auto 

enrolment

Investment 

pathways

PLSA living 

standards

Regulators

Where things have been working well



Retirement living standards

Source: PLSA
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Pot size is a differentiator
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Deciding which
financial products

would suit my needs

Choosing a financial
product provider to
purchase products

from

Deciding when I can
afford to retire

Deciding on a suitable
sustainable level of
income in retirement

Understanding how
long my income will

need to last

Proportion who would be comfortable carrying out the retirement planning 
tasks

<100k >250k



Pot size is a differentiator

Understanding:

Do you find information you receive easy to understand?

Engagement:

% who have changed retirement date

<£100k >£250k

21% 36%

60% 76%

Advice:

% who have never accessed advice
47% 22%

Priorities:

% who say minimising their tax obligations is important
18% 35%



Equity Release Mortgages

£48

billion

projected annual 

shortfall in retirement 

income

£5.46 

trillion 
current UK 

housing wealth
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Tax free cash Annuity Drawdown ERMs

Proportion of those aware of 
each retirement product, that plan 

to use them



Product innovation

Longevity pooling

Collective Defined 

Contribution
Drawdown specific 

funds

Hybrid approach



Innovation in how products are accessed

Over 50% are likely to use online tools to plan their retirement



Innovation in how products are accessed



Conclusion

Positive steps by 

regulators & 

industry bodies

Pot size is a 

differentiator

Product & digital 

innovation is key in 

the future

Huge market with 

lots of potential



19 November 2022 18

Expressions of individual views by members of the Institute and Faculty of Actuaries 

and its staff are encouraged.

The views expressed in this presentation are those of the presenter.
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